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SPECIAL LOAN FUNDS FOR UNDERSERVED COMMUNITIES ARE POPPING UP
LIKE CONDOS. NOW YOU CAN HELP CLIENTS JUMP INTO THE LENDING POOL.

AFTER HURRICANE KATRINA DEVASTATED NEW ORLEANS AND
the rest of Gulf Coast, Access Capital Strategies decided to
help. The Boston-based investment advisory firm, which spe-
cializes in community investing, partnered with Liberty Bank
and Trust, the largest African-American bank in the region, to
provide displaced residents with bridge loans and other finan-
cial support to pay for rent, home repairs and general cleanup.
Other community investing
groups, including The
Calvert Foundation, Jewish
Funds for Justice and Hope
Community Credit Unijon,
joined in to direct more than
$1 million in investor capital
toward helping residents of
the battered Gulf Coast get
back on their feet.

While Hurricane Katrina
provided a highly visible
glimpse into the world of
community investing, it's by
no means the only example.
Community investment
groups have provided innova-
tive micro-financing—very
small loans, typically less than
$1,000—to aspiring entre-
in  impoverished
regions of Bangladesh and
South Africa; assisted with agriculeural development, disease
prevention and childhood education in sub-Saharan Africa:
and funded job training and employment opportunities in
rural areas of Kentucky and Tennessee.
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At its core, community investing simply involves using
investment funds to provide capital or loans to communities
that lack access to conventional funding sources or are under-
served by traditional financial institutions. And while many
people have never heard of community investing, it has
become a thriving investment niche. According to the Social
Investment Forum, between 1995 and 2005 the assers of U.S,
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community investment institutions grew from roughly
$4 billion to almost $19.6 billion. The industry’s growth has
been even more dramatic lately, wich total domestic assets
jumping nearly 40% in just the past two years.

The burgeoning success of community investment groups,
both in raising capital and in providing support to developing
communities, is leading to increased awareness of the area. In
fact, Muhammad Yunus—a
pioneer in the field of micro-
finance and global communi-
ty investing—was awarded
the Nobel Peace Prize in
2006 for his work, in associa-
tion with fellow Peace Prize-
winner Grameen Bank, in
developing a business model
for micro-credit in his native

Bangladesh.

Investors  interested in
participating in community
investment programs gen-
erally have three options:
community  development

banks and credit unions; com-
munity development loan
funds; and community devel-
opment venture capital funds.
And while they all strive to
achieve similar altruistic goals,
each vehicle has its own unique approach.

Community development banks and credit unions work
much like their more traditional cousins. They offer most
standard banking services like savings, checking and money
market accounts. Clients who want to support these banks’
activities can open accounts or use their other investment-
related vehicles, such as cerrificates of deposit and individual
retirement accounts. As with traditional banks, they pay mar-
ket or slightly below-market rates of return. Instead of focus-
ing on conventional lending activities, though, they target
their lending activities to low-income communities and small






